Success Story

A European brewery

th I o embarks upon a new

Powering Corporates to Become the Next CUStomer retention Strategy

Generation of Growth Agents for Banking
The Agents 2.0 Era

A major European beverage company with a EUR 1.5 billion turnover
distributes beer through 190 000 SMEs.

They needed a new way to increase lagging retention from SME distributors.

Now, they aim to modernize their loyalty strategy to become a trusted
financial partner, knowing that SME success will boost their own revenue
and business growth.

For years, the company has engaged in the practice of fostering the loyalty
of bar and restaurant owners by offering free branded furniture, signage,
taps, and other paraphernalia in exchange for a commitment to purchase.

In recent years, "branded bars" have lost their luster among clientele leading
to lost opportunities and merchant churn.

Solutions tailored to meet complex client needs
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We started in 2018 by digitizing BaaS providers and Toqgio is a part of the Visa Innovation
lenders. In 2022, we identified the untapped potential of Programme and has won several awards,
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